Bart Rosenberg 


3684 Saybrook Ave. 


Cincinnati, OH 45208-1771 


513-321-0606 home


513-417-0882 cellular


bart@spsp.net





Extensive experience marketing computers and electronics.  Productive experience in management, sales, customer service and support, advertising, merchandising, purchasing, procurement and training.  Highly computer literate with substantial technical knowledge.





Debco Electronics Inc dba Debco Computers, Cincinnati


Manager, January 1996 to June 2004


Sales, purchasing, management and customer service


for $4M local computer company. 


Supervise sales and service staff of four.


Leverage partner programs from Intel, Hewlett Packard, Microsoft and others.


Negotiate with vendors for beneficial terms.


Manage and coordinate subcontractor relationships.





Sell and design computer systems and network servers for 


	education, ISP, medical, business, industrial and home users.


	Specify and sell upgrades and improvements to existing systems.


Sell peripherals and accessories.  Research and supply products to


satisfy specialized requests.  Day-to-day store operations.


	


Alamo Electronics Inc., Cincinnati, November 1995


Sales consultant, high performance audio and video systems.





Swallen’s, Inc., Cincinnati


Buyer/merchandiser, Electronics, March 1994


Purchasing, planning, merchandising, advertising, marketing


	and budgeting for $275M seven store regional retailer.


Negotiated with vendors to optimize co-op advertising, sell-through and profits.


Product responsibities: computers, cellular phones, home audio and accessories.


Co-manager/Computer Sales Specialist, Electronics Department, January 1988


Sales, management, merchandising and support of electronics department


	with emphasis on computers and home office.


Consistently in top ten percent of sales producers.


Key computer product and merchandising advisor to the buyer.


Provided technical support and training to all Swallen’s stores.


Assisted with planning for new store and remodeling of existing locations. 


Sales Trainer and Extended Warranty Manager, December 1985


Conducted training programs in customer service, selling, extended warranty, product and procedures.  Developed training for seasonal employees.


Coached individual sales associates to improve performance.


Evaluated opportunities, products, lines and emerging technologies.


Reviewed, revised and developed corporate policies and procedures.
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Midwest Communications Corp., Edgewood, KY


Sales Representative and Rental Manager, August 1985 to Nov. 1985


Sold professional level video and audio products to broadcast industry.


Oversaw corporate rental department, coordinated 22 branch locations.





Elmex Corp., Cincinnati, OH


Director of Computer and Electronics Sales, October 1983 to July 1985


	Marketing and purchasing of computers, software and peripherals.		Prepared, executed, tracked and modified merchandising, marketing


	and advertising plans for computer retailer accounts.





UTM-CM Sales, Cincinnati, OH


Sales Manager, Consumer Electronics, June 1983 to October 1983


Acquired new lines and created corresponding marketing programs.


Expanded customer base by creating promotions and advertising.





The Future Now Computers, Cincinnati, OH


Mail Order Manager, March 1983 to May 1983


Launched and operated mail order division.  Designed and placed advertising.





United Radio Inc., Cincinnati, OH, January 1969 to March 1983 


Sales Manager, URI Consumer Products division


Established division to distribute Sony and Pioneer entertainment electronics, computers and numerous ancillary lines of consumer electronics.


Managed four outside salesmen and three office clericals.


Produced trade shows, seminars, meetings and customer training events


Created monthly flyer and other promotional vehicles.


Placed all newspaper, television, radio and trade advertising.


Trained customers’ retail sales representatives.


Sales Manager of Parts Division, United Radio


Purchased and merchandised products sold to electronic service trade.


Supervised telemarketing staff and personnel at two branch locations.


Retail Store Manager, United Radio


	Managed day-to-day operations at three retail stores.





Part-Time Employment:


	October 2001 to present


	Michael’s Stores Inc.


		Certified custom framing specialist; create unique custom


framing solutions.  Merchandise and restock selling floor.





Other Activities:


In 1999, founded and continue to lead a project to preserve and restore an historic cemetery.  Produced two high school class reunions.  Volunteer at Cincinnati Historical Society.





